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CLEARY GOVERNMENT SERVICES, LLC 
ACCOUNTING & AUDITING SERVICES 
GOVERNMENT CONTRACTS CONSULTING 

Sean McAndrew, CPA 
Managing Director 

Cleary Government 
Services, LLC 
Chicago, IL 

Mobile   312.291.6802 
smcandrew@cgsllc.net 

EDUCATION 
B.S., Accounting, Highest Honors 
Master of Accounting Science (MAS) 
University of Illinois, Champaign-
Urbana

ACTIVITIES AND HONORS 

Certified Public Accountant (IL) 
  Licensed in IL 

PROFESSIONAL 
ASSOCIATIONS 

American Institute of Certified 
Public Accountants, 
Member 

Illinois CPA Society, 
Member 

Mr. McAndrew is a Partner of Cleary Government Services, LLC, and he is located in 
Chicago, Illinois. 

Mr. McAndrew is a CPA with over 10 years of experience in government contracting, 
accounting, auditing and finance.  Mr. McAndrew began his career in 2011 with 
Deloitte & Touche, LLP, working in its Audit & Enterprise Risk Services practice.  At 
Deloitte, he worked with a variety of public and privately held businesses, with a focus 
on the energy sector and regulated utilities.  Mr. McAndrew later joined The Claro 
Group, LLC’s Government Contracts Consulting service line where he focused on both 
consulting & government-focused audit engagements utilizing his accounting and 
financial service experience.  This unique blend of skills and experience allows Mr. 
McAndrew to deliver value to a wide range of public and private clients in the 
government market space. 

Professional Experience 

• Capitalizing on his experience in government accounting, auditing, FAR and CAS
compliance, Mr. McAndrew joined Cleary Government Services’ accounting,
consulting and audit practice in 2016.  He joined in the firm’s vision of providing
Big 4 experience at small business prices to assist clients in becoming successful,
compliant government contractors.

• Mr. McAndrew performs annual overhead audits for clients ranging in scale of
operations from $15M - $15B in annual revenues. Our clients serve a variety of
industries including: engineering, construction; water treatment and infrastructure,
architecture, forestry management, etc. an include two of the top 10 E&C firms in
the US.  These engagements leverage Mr. McAndrew’s unique combination of skills
in accounting, government contracting and auditing.

• Designed and implemented governmental reporting structure for a $5.5B E&C
which acquired federal contracts through a mid-year acquisition of a $6.0B A&E
firm.  Prepared Disclosure Statements and Incurred Cost Submissions to improve
recoverability of Corporate Home Office structure with +$200M in allocable costs.

• Developed the financial model to support a cost proposal in response to an “Other
Transaction Agreement” (OTA) with the Federal government for a pharmaceutical
company ($26B Gross Revenue) to provide antibiotic treatments for bioterrorism
threats, such as the plague.  Presented the cost sharing arrangement between the
pharmaceutical company and the U.S. government for the 5-year term of a
+$225M contract.

• Designed and implemented supplemental policies and procedures to bridge the gaps
between current commercial practices and compliant government practices for a
global provider of water and wastewater treatment services throughout the US.  The
client successfully passed the DCAA Pre-Award Accounting System Review which
was an important milestone in our client entering the federal market.

• Guided a leading manufacturer of fiber-optic cable assemblies used in the aerospace
industry in resolving various contract disputes and other audit related issues with its
prime contractor. Successfully assisted the client in establishing price reasonableness
while responding to a multitude of inquiries from the prime contractor’s audit
personnel. This resulted in an increase in the overall contract value of roughly 8%
for the client coupled with a significant decrease in overall cost to the Government.

• Designed and implemented the policies, procedures, compliance programs and
indirect rate structure for a construction firm entering the federal market aiding in
the client’s ability to secure +$350M in revenue.


